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MESSAGE FROM

RANWW
TREASURER

HELLO FROM CHETEK!

I AM HONORED TO BE SERVING AS YOUR TREASURER THIS
YEAR AND ENCOURAGE YOU TO REACH OUT TO MYSELF OR
ANY MEMBERS OF OUR BOARD OF DIRECTORS WITH
SUGGESTIONS OR RECOMMENDATIONS ON HOW WE CAN
BEST SERVE YOU. THIS MONTH | WANTED TO SHARE TWO
OF MY FAVORITE REALTOR® BENEFITS... FOREWARN AND
COMMITMENT TO EXCELLENCE AKA C2EX. FOREWARN IS AN
APP THAT GIVES YOU RISK ASSESSMENT AND DUE
DILIGENCE AT YOUR FINGERTIPS. FOREWARN PROVIDES
INSTANT KNOWLEDGE TO VERIFY PHONE, ADDRESS
HISTORY, FINANCIAL RISK INDICATORS, ASSETS AND
CRIMINAL HISTORY OF YOUR POTENTIAL CLIENTS. IT
PROVIDES AN ADDED LAYER OF SAFETY AND GIVES ME
PEACE OF MIND WHEN INTERACTING WITH NEW CLIENTS.

C2EX IS A NAR ENDORSEMENT THAT WAS CREATED TO
EMPOWER REALTORS® TO EVALUATE, ENHANCE AND
SHOWCASE THEIR HIGHEST LEVELS OF PROFESSIONALISM.
YOU CAN UTILIZE C2EX FROM YOUR DESKTOP, TABLET, OR
PHONE. IF YOU HAVE 5 MINUTES OR 5 HOURS, IT IS VERY
INTERACTIVE AND INFORMATIVE. WHETHER YOU ARE A
BRAND NEW OR SEASONED AGENT, | ENCOURAGE YOU TO
LOG IN AND START YOUR JOURNEY! C2EX.REALTOR (SAME
USER NAME AND PASSWORD AS YOUR NAR.REALTOR SIGN
IN). BOTH OF THESE BENEFITS ARE INCLUDED IN YOUR
REALTOR® DUES AND ARE GREAT EXAMPLES OF THE VALUE
YOUR REALTOR® ASSOCIATIONS BRING TO YOU.

2021 IS PREDICTED TO BE ANOTHER OUTSTANDING YEAR
FOR REAL ESTATE. | WANT TO WISH YOU ALL A SAFE,
HEALTHY AND PROSPEROUS YEAR!
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https://www.wra.org/WREM/January2021/

GIVE BLOOD + SAVE LIVES + WIN PRIZES

BLOOD DRIVE

Rice Lake Eau Claire

Tue. March 9th Wed. March 10"
10:00 am - 4:00 pm 10:00 am - 4:00 pm

Blue Hills Masonic Center RANWW Conference Room

EARN TICKETS TO BE ENTERED TO WIN PRIZES!

2 - MLS Agent Dues 4 - $50 Kwik Trip
for April/May GRAND PRIZE Gift Cards

iPad Mini

e 3 TICKETS for donating blood
« 2 TICKETS for anyone who registers on or before 2/19
« 2 TICKETS for Power Red Donors

RANWW MEMBERS CAN SIGN UP TODAY!: ﬁrb-ﬂ."&
I3

https://www.redcrossblood.org/give.html/drive-results?zipSponsor=RANWW Ei‘*ﬂ

SPONSORED BY:

Lumma’re RANWW American
Home Loans REALTORS®Association of Red cross

Northwestern Wisconsin




TOP NWWMLS
THINGS TO KNOW
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All active listings must be entered in the MLS
within Three (3) business days

2)

Clear Cooperation:

Listings must be entered into the MLS within
One (1) business day of public advertising.

3)

PER Wi Statute 452.136, properties cannot be
advertised until the Start date of the listing
contract.

6.

Residential type listings must have an
Exterior Elevation photo added as a primary
photo within Three (3) business days.

1)

Vacant land listings must have at least one
land photo added within Three (3) business
days.

8.)

Change of any status type must be made
within Three (3) business days.
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4)

Agents must obtain written approval from
listing Broker to advertise a property on
social media. If using professional photos,
agent must obtain written approval from
photographer for use of photos on social
media.

5.)

Agents MUST notate Brokerage and state
of licensure clearly on all social media
posts.

9.

Request of Withhold forms must be sent
back to NWWMLS office within Three (3)
business days. All members MUST use
this form to withhold a listing from the
MLS. Broker MUST sign the form.

10.)

Multiple listings cannot be exact
duplicates and at the time of sale, one
listing is changed to Sold and the second
listing is withdrawn.




1) &

Expiration dates cannot be changed without
a sighed amendment. NWWMLS staff cannot
update the listing without a fully signed
amendment for verification

o
12)

When adding a NON-MLS List/Sell agent, type
in the Agent ID field- 1171171171 or in the
last name field- NON*
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13)

Be sure you have the correct Area when
inputting a listing. For MLS Areas and

Definitions,
CLICK HERE
14)

All Active type statuses MUST allow
showings and offers to be presented;
ShowingTime cannon be blocked off

15)

Comparable listings can be entered into
the M'LS within 15 business days after
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FORMS ALERT: REVISED WB-13 AND WB-15 FORMS
MANDATED FOR USE STARTING FEB. 1, 2021

In 2020, the Real Estate Examining Board (REEB) approved revisions for the WB-13
Vacant Land Offer to Purchase and the WB-15 Commercial Offer to Purchase. The
optional use date for both revised forms was January 1, 2021.

The mandatory use date for both revised forms is this Monday, February 1.

The WRA offers several resources that outline the revisions made to these forms. It's
imperative that you have a full understanding of these revisions so you can manage
your contracts as well as practice real estate legally and ethnically.

See all the WB-13 and WB-15 resources below.
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https://www.wra.org/Resources/Transactional/Form_Update_Resource/
https://www.ranww.org/documents/resources/mls-areas-with-definitions.pdf
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A Visit to the Mythical Fairhaven

Looking at fair housing through a different lens

Fair housing is much more than a collection of legal jargon
and detailed regulations. It is the belief that all people should
have the right to choose where they live free from unlawful
discrimination. The trusted role of the real estate professional is
to treat everyone fairly and equally and listen to the wishes of
the buyers. Equal service benefits us all. These are some of the
lessons REALTORS® can learn as they journey through Fairhaven,
a new fair housing simulation from the National Association of
REALTORS® (NAR).

Real estate professionals assist their clients and customers to
find the community and neighborhood where they would like
to live. The job is not to find them a home where real estate
licensees think they should live or will be happiest. That is when
agents get themselves into trouble, particularly when they allow
biases against consumers of color or buyers in the other groups
protected by fair housing law to influence housing services. That
is illegal steering when different people are treated differently on
the basis of their race or other protected class attribute. And it is
not fair and equal treatment.
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