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RANWW/NWWMLS provide a level of service that encourages members to embrace change, growth and education.  
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Prices Strong Despite Lock-
downs Hindering April Sales 

 

 

 

 

 

May 21, 2020 

 

The latest existing-home sales numbers show a housing market 

facing the headwinds of the COVID-19 pandemic in April. Existing-

home sales fell 17.8% last month compared to March, marking a 

two-month decline in sales, the National Association of REAL-

TORS® reported Thursday. 

 

Still, home prices remain resilient in the face of the pandemic. The 

median existing-home price for all housing types in April jumped 

7.4% compared to a year ago ($286,800). All four major regions of 

the U.S. saw annual gains in home prices, too. 

 

But total existing-home sales—which are completed transactions 

that include single-family homes, townhomes, condos, and co-

ops—fell to a seasonally adjusted annual rate of 4.33 million in 

April. Sales were down 17.2% compared to a year ago (5.23 mil-

lion existing-home sales in April 2019). Existing-home sales are at 

the lowest level since July 2010 

 

“The economic lockdowns—occurring from mid-March through 

April in most states—have temporarily disrupted home sales,” says 

Lawrence Yun, NAR’s chief economist. “But the listings that are on 

the market are still attracting buyers 

and boosting home prices.” 

 

Record low mortgage rates likely 

will be a key factor in driving hous-

ing demand as state economies 

gradually reopen, Yun adds. “Still, 

more listings and increased home 

construction will be needed to tame 

price growth,” he notes. 

 

More on this, CLICK HERE! 

 
 

https://magazine.realtor/daily-news/2020/05/21/prices-strong-despite-lockdowns-hindering-april-sales?hs_profile=nar_research&hs_sid=a562eb69-ef56-4baa-b15a-e4a17edd48f6&hs_social=twitter
https://us02web.zoom.us/webinar/register/WN_UA4KAamzSteF-m3KTkErXg
https://us02web.zoom.us/webinar/register/WN_UA4KAamzSteF-m3KTkErXg
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RANWW Officers 

Gary Brenizer  - President  

715-215-0666 

garybrenizer@gmail.com 

Deb Hanson  - President– Elect 

715-456-0499 

debhanson1@charter.net 

Scott Rohde - Treasurer 

715-651-8575 

scott@1111sold.com 
 

Stacey McKinney  - Imm. Past   
President 

715-580-0126 

stacey@mckinneyrealty.net 

 

RANWW Directors 

Lisa Stelter Graf      715-839-6308 

Mary Jo Bowe         715-456-2014 

Ben Rivard          715-205-1519 

John Flor          715-924-4806 

Julie Flor                  715-790-0564 

Dana DeCambaliza  715-579-8400 

Amber Linhart          715-579-8351 

Judy Nichols          715-821-4765 

Shannyn Pinkert      715-379-3574 

Martha Delong         715-790-5468 

John Sobota            715-505-8888 

Dan Lawler          715-790- 3877 

 
The purpose of this publication is to in-
form Members of events, issues and 
accomplishments pertaining to the 
REALTORS® Association of Northwest-
ern Wisconsin. 

If you would like to submit infor-

mation, ideas or articles to this publi-

cation please contact Brenda Barn-

hardt at: brenda@ranww.org 

 

How REALTORS have been affected by 

the current pandemic: RANWW Executive Vice 

President Brenda Barnhardt, NWWMLS Chair Tina Theisen 

and RANWW Board/WRA Director Mary Jo Bowe participate 

in a Zoom interview on how Real Estate has been affected 

by the current pandemic. This is for the UWEC archives and 

will be used to help future researchers understand how the 

Chippewa Valley was affected.  

 

Summary 

The REALTORS® Confidence Index

(RCI) survey gathers monthly infor-

mation from REALTORS® about local 

real estate market conditions, charac-

teristics of buyers and sellers, and is-

sues affecting homeownership and real 

estate transactions.1 This report pre-

sents key results about market transac-

tions from the April 2020 survey. Sever-

al data points show the impact of the 

coronavirus social distancing measures 

on the housing market.  

More on this, CLICK HERE 

BY: UWEC Erin Hall 

(Archive  Project)  

To watch this CLICK HERE! 

mailto:garybrenizer@gmail.com
mailto:debhanson1@charter.net
mailto:scott@1111sold.com
mailto:stacey@mckinneyrealty.net
mailto:brenda@ranww.org
https://www.nar.realtor/sites/default/files/documents/2020-04-realtors-confidence-index-05-21-2020.pdf
https://lib02.uwec.edu/Omeka/s/C19/page/oh
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Welcome  

New Members 
 

Aaron Anderson 

JASK Visual 

 

Derrick Capra 

Edina Realty~Spooner 

 

Bradi Cody 

Biller Realty 

 

Josh Engel 

Riverbend Realty Group 

 

Scott Gunnufson 

Northwest Wisconsin Realty 

 

Lori Gustafson 

Weichert, REALTORS®-Heartland 

 

Max Kaiser 

Donnellan Real Estate 

 

Doug Poeschel 

Haselwander Real Estate 

 

Jenn Schearer 

Keller Williams Diversified 

 

 Meghan Shultz 

BHHS North Properties 

 

Rosa Veliz 

Bahnub Realty 

CONGRATULATIONS On Earning Your 

  C2EX Endorsement  

Gary Brenizer  

and  

Lori Diesburg 

WRA Best Practice Document for In-person Open Houses 

 

 

The WRA legal team has fielded several questions relating to in-person 

open houses. Please note the WRA continues to recommend sellers 

and their agents avoid having in-person open houses even after Wis-

consin's "Safer at Home" order has been lifted and communities begin 

to relax restrictions. Instead, the WRA encourages agents to show prop-

erties virtually to buyers or offer individual showings to interested buy-

ers.  

However, if sellers, real estate firms and agents are willing to have in-

person open houses after checking for any applicable local safer-at-

home orders, the WRA created a document outlining best practices for 

hosting in-person open houses during the COVID-19 pandemic.  

View the best practice document by clicking the button below. Note that 

the information in the document may change due to the ever-evolving 

circumstances during the pandemic.  

https://www.wra.org/Resources/Covid/Legal_Issues/
https://www.wra.org/Coronavirus/openhouses/
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WRA Tech Helpline 

Scratching your head with 
tech questions?   
 
The WRA Tech Helpline can 
answer your questions, and 
the service is completely free 
with your WRA membership. 
 
Free support on PC/MAC, Tab-
lets, Phones, Printers, Net-
working, Outlook, Virus Re-
moval & More! 
 
 
 
 
 
 
 
WRA Tech Helpline:   
Call toll-free at 866-610-7997 
 
Email:   
support@techhelpline.com 
 
Chat:   
chat.techhelpline.com  

 

 

 

 

 

Become an e-Pro® Now 

 

There is no better time to earn a designation than the present. Take ad-

vantage of NAR’s Right Tools, Right Now program and get your e-PRO® 

certification. Technology may be intimidating, but this interactive class has 

an easy to follow format that keeps the attention of the participant. The class 

is split up into 12 different sections and you can pick up where you last left 

off at any time. There are short assessments at the end of each chapter to 

help prepare you for the comprehensive exam at the end. 

Virtual tours, home automation, and apps are just some of the ever-

changing technological advances we see today. Social media activities like 

blogging, Facebook groups, and Instagram posts are also increasing in pop-

ularity. Adding the e-PRO® designation to your name shows that you keep 

up with these changes as the course reviews all of these. It also reviews a 

special technique that helps you increase your internet presence and make 

technology work for you. You can turn your everyday activities and hobbies 

such as dining, entertainment, or photography into business leads using the 

Hub and Spokes method. Plus, you will learn how to increase your appear-

ance at the top of an internet search. Not all top search results are paid ad-

vertisements. You can increase your ranking by the frequency of your posts 

and using the right content or keywords.  

Being an e-PRO also shows that you are focused on data privacy and secu-

rity. With this course you will learn all about the federal laws regarding data 

storage and retention. You will also be guided through creating a data priva-

cy program, learning how to spot a data breach and being prepared when 

one happens. 

Getting your e-PRO certification also gives you access to a Private Face-

book group. This group is great for networking and asking technology-

related questions. This course also counts as an elective for the ABR®, 

SRS, and PMN designations.  

The best part of working on your e-Pro certification is the cost. The one-time 
application fee was reduced to $74.50 (from $149) until June 30, 2020. 
PLUS, there are no annual fees to maintain this designation (except those 
needed for NAR membership). Visit https://epro.realtor/ to sign up for this 
certification today! 

By Kaitlyn Fritz, e-Pro® 

MLS Staff 

Bryan-College Station  

Regional MLS 

mls@bcsrealtor.com 

https://epro.realtor/
mailto:mls@bcsrealtor.com
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Knowledge 

Awareness 

Empowerment 

 

 

RANWW now Provides Free Prospect Intelligence: instant identity, 

criminal, and property verification with FOREWARN! 

 

 

Quickly becoming the industry standard for safety and prospect intelligence, FOREWARN is a revolution-

ary application that allows agents to have instant due diligence on prospects. In seconds, with as little 

information as a phone number or name, RANWW members can verify a prospect’s identity, criminal rec-

ords, bankruptcies, liens, judgments, address history and property records all in one place, leading to 

safer and more productive interactions. This is not only critical for your personal safety and efficiency, but 

also a benefit to your listing home owners, providing an added layer of protection for their homes and 

families through your vetting of prospective buyers. 

 

Searching FOREWARN in Seconds 

 
FOREWARN provides instant & mobile identity verification and public records (criminal, property, 

court, etc.) for over 98% of the U.S. adult population. 

With FOREWARN’s roughly 90% coverage of mobile and residential phone numbers, you should 

be able to search and verify most people from their phone number alone. 

When you are unable find an individual in FOREWARN using a phone number, this does not nec-

essarily mean fraud or criminal intent.  FOREWARN users are encouraged to gather further 

details and use the additional search functionality (the “Search by name” link) within the 

FOREWARN app to ensure verification of the prospect.  

Name search tip: When searching by name, if there are more than 100 results to your query, 

FOREWARN will display “Too many records found” and prompt you to re-run your search us-

ing additional criteria. 
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                               Setting Up Your Free FOREWARN Account 

 

 

           As a RANWW member, setting up your free FOREWARN account is quick and easy! 

 

Click here and enter your email address when prompted to do so (be sure to use the same 
address that this email was sent to). 

You will receive an activation email from FOREWARN, open it and click the link as instructed. 
If you do not see the email, be sure to check your junk/spam folder. 

The link takes you to a page where you will enter the last 4 digits of your phone number. 
 
If the first 6 digits of the number displayed are not related to your cell phone num-

ber, please contact FOREWARN Support at 561.757.4551 to update them with 
your correct cell phone number. 

You will be prompted to enter a confirmation code that will have just been texted to that phone 
number. Upon confirmation you will be prompted to create a password. 

Now you are ready to download the FOREWARN app by clicking on the appropriate link be-
low from your mobile device, or searching for FOREWARN in the app store: 

Click here from your mobile device for iOS / Apple / iPhone / iPad app  

Click here from your mobile device for Android app  

After activating your account, you can also log into your FOREWARN account from any web 
browser via the FOREWARN.com homepage (click ‘Sign In’ at top-right) or via this link: 
https://app.forewarn.com/  

https://app.forewarn.com/setuppassword
https://itunes.apple.com/us/app/forewarn/id1275626154?mt=8
https://urldefense.proofpoint.com/v2/url?u=https-3A__play.google.com_store_apps_details-3Fid-3Dcom.Forewarn.ForewarnApp&d=DwMFaQ&c=euGZstcaTDllvimEN8b7jXrwqOf-v5A_CdpgnVfiiMM&r=mfruehUuXXkqPYA5AEzBdWoU3awpoBFy0IGWrE5BJ0w&m=9AKcQ9XpTQ2Ha_sBDCEMdtW0EwW_9eASobMR
https://app.forewarn.com/
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Don’t forget to check out the Matrix 8.4 updates HERE! 

 

 

 Updates  &  Changes 

New My Buyer Section on the Schedule a Showing Page 

Now buyer’s agents can provide private notes/instructions for their buyer(s) such as “park on 

the street”, “meet me by the side entrance”, “join me for our LIVE Video Showing”, etc. In ad-

dition to adding this new feature, we’ve updated the screen layout by reorganizing some of 

the fields, making the scheduling a showing process a breeze. 

  

https://www.ranww.org/documents/resources/matrix-8.4-updates.pdf
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REALTOR® Owned/REALTOR® Referred 

Who We Are And What We Do 

In the midst of the pandemic, REALTORS® Association of Northwestern Wisconsin Founda-

tion was able to fund two different individuals for their roofing and window needs. Not only 

that, The Foundation also awarded an emergency grant for $6,235 to fix a boiler system for a 

homeowner in Gordon.  

                                                                                                   CLICK HERE for Application Form 

Directors’ Corner —  
Conversations with Directors 

This month’s edition, Tracey Gunder-
sen takes us behind the scenes. 
 

How did the first meeting being on the Foundation 
Board of Directors go for you? -  
My actual first meeting was via a zoom meeting, 
which made it very easy to attend and contrib-
ute. It was a very productive meeting to discuss 
a few grant requests for funding assistance to 
homeowners experiencing financial hardship 
while owning their home. Brenda was very in-
formative to all of the board members on the 
purpose of the foundation as we discussed the 
various situations.  
 
What are your thoughts on the Approval of Grants? 
-  
I believe all board members had great input as 
we reviewed the grant requests and we were 
thoughtful to the mission of the foundation and 
to the individuals making the requests. This is a 
very good way as an RANWW member to "give 
back" to homeowners. I believe we had a pro-
ductive dialogue and came 
to the best decisions on 
funding for the homeown-
ers’ hardships. I feel it is a 
privilege and an honor to 
be on this board. We have 
the opportunity to make a 
difference in helping indi-
viduals that may be experi-
encing a hardship while 
owning their home.  

 

“I want to Thank you ALL at the 
RANWW Foundation for all you did to 
help me with my heating system! With 
all that has happened this past year 
after the death of my husband, there 
is no way I could have been able to do 
for myself, what you did for me. I was 
so panicked and stressed about the 
whole situation that it was making me 
feel sick. You all are truly a blessing 
to me. Your kindness has really had 
an impact on me and when I get back 
on my feet, I plan on reaching out to 
others that need help and doing what I 
can to help them. 

Again, from the bottom of my heart, 
Thank you so much!!” 

https://www.ranww.org/ranww-foundation/
https://www.ranww.org/documents/RANWW-Foundation-Grant-App-Aug2020-updated.pdf
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16th - Virtual RANWW Annual Meeting 

18th - Free WEBINAR Social Media Tips & Tricks 

for REALTORS®  

25th - Free WEBINAR Social Media Tips & Tricks 

for REALTORS®  

3rd  - RANWW/NWWMLS Office Closed 

15th-25th - Online Voting 

14th, 16th, 21st, 23rd, 28th, 30th - NMO: New 

Members Orientation 

Sun Mon Tue Wed Thu Fri Sat 

   1 2 3 4 

5 6 7 8 9 10 11 

12 13 14 15 16 17 18 

19 20 21 22 23 24 25 

26 27 28 29 30 31  

July 2020 

Sun Mon Tue Wed Thu Fri Sat 

 1 2 3 4 5 6 

7 8 9 10 11 12 13 

14 15 16 17 18 19 20 

21 22 23 24 25 26 27 

28 29 30     

June 2020 

https://us02web.zoom.us/webinar/register/WN_UA4KAamzSteF-m3KTkErXg
https://us02web.zoom.us/webinar/register/WN_UA4KAamzSteF-m3KTkErXg
https://us02web.zoom.us/webinar/register/WN_UA4KAamzSteF-m3KTkErXg
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Welcome to June!  

Nothing about the last three months has been simple or fun. Quite the opposite. There has been a bonus on 

stress, uncertainty and trying to figure out social distancing, shortages in essentials and how to home school 

our children.  

One constant is that in even numbered years, all 99 members of the Wisconsin Assembly will be up for elec-

tion, all eight United States House of Representatives seats are up and even numbered districts in the Wis-

consin Senate will be contested.  

By 5pm on June 1st, we will know who will be on the ballot for these seats, along with District Attorneys in all 

72 counties. For some of these races, there will be a primary on Tuesday, August 11th, for others, it will be on 

to the general election on Tuesday, November 3rd. The modality for voting in this election is yet to be decid-

ed, a combination of in-person and absentee voting or a mail-in ballot for everyone. Turnout will be high with 

the Presidential election on the top of the ticket.  

The other constant is that I will be spending the summer asking many of you to renew your commitment in 

RPAC, whether at the Large Donor Council level, Direct Giver level or Dues Billing level. It is vitally important 

that we support elected officials and vetted candidates at all levels of governance. These are the people we 

are at the table with when policy discussions are held, policy decisions are made and to the best of our abil-

ity, good laws are passed, and bad laws are defeated.  

The word “unprecedented” has been used ad nauseum in describing the current state of our world. How can 

we ask for RPAC during a pandemic?  

It is not about being unprecedented, it is about doing what is necessary, familiar, and required to meet our 

promise of being politically involved. I hope you will support RPAC.  

Some things really do stay the same.  

 

Bruce  

RPAC Report 
Legislative Updates 

 

https://www.ranww.org/government-affairs/
https://www.ranww.org/government-affairs/
https://www.ranww.org/government-affairs/
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