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 Wisconsin Real Estate Magazine 
 
Professionalism has been identified by both the WRA board of di-

rectors and its members as one of the WRA’s biggest priorities. 

This article reviews recent examples of actions and behaviors that 

led to the Real Estate Examining Board (REEB) taking disciplinary 

action against real estate licensees. Simply stated, this article pro-

vides examples of what not to do as a Wisconsin real estate licen-

see.  
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RANWW Officers 

Scott Rohde - President  
715-651-8575 

scott@1111sold.com 
 

Julie Flor  - President– Elect 
715-790-0564 

julie@sixlakesrealtycom 
 

Todd Schwartz - Treasurer 

715-790-0564 
todd@cv-re.com  

 
Deb Hanson - Imm. Past  

President 

715-559-2231 

debhanson1@charter.net 

 

RANWW Directors 

Mary Jo Bowe          715-456-2014 

Judy Nichols          715-821-4765 

Ben Rivard          715-205-1519 

John Flor          715-924-4806 

Martha DeLong         715-790-5468 

Vic Sacco          715-645-0832 

Shannyn Pinkert      715-379-3574 

John Sobota            715-505-8888 

Amber Linhart          715-579-8351 

 
 
The purpose of this publication is to inform Mem-
bers of events, issues and accomplishments per-
taining to the REALTORS® Association of North-
western Wisconsin. 
 

If you would like to submit information, 

ideas or articles to this publication please 

contact Luisa at: luisa@ranww.org 

https://www.nar.realtor/events/nar-real-estate-forecast-summit/agenda
mailto:scott@1111sold.com
mailto:scott@1111sold.com
mailto:scott@1111sold.com
mailto:debhanson1@charter.net
mailto:luisa@ranww.org
mailto:luisa@ranww.org
https://www.wra.org/Workarea/LinkIt.aspx?LinkIdentifier=id&ItemId=10737421376
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Welcome  
New  

Members: 
 
 

Brady Cronk 

GRIP Realty LLC 
 

David Donnellan 

Donnellan Real Estate 
 

Kathryn Krause 

First Class Real Estate 
 

Logan Vojtasek 

Woods & Water Realty  
Inc~ Regional Office 

 
Matthew Gwaizda 

Riverbend Realty Group LLC 
 

Robyn Smith 

Edina Realty INC ~ EC 
 

Professional Pointers 

This week: Communication 
  

Is a listing agent required to advise a buyer’s agent or a 

buyer of the seller’s action on the buyer's offer, showing it 

was presented as well as the seller’s response? 

  

Yes. Under Wis. Admin. Code § REEB 24.13(4), written re-

sponses are to be given upon request by the other agent or 

party about the date and time of presentation and the date and 

time the proposal was rejected or expired. Standard of Practice 

1-7 similarly provides the listing broker will provide, upon re-

quest, written affirmation to the cooperating broker that the of-

fer was submitted. 

  

Wis. Admin. Code § REEB 24.13(4) provides:  
Notification of action on written proposal. Licensees shall 

promptly inform their clients and customers whether the other 

party has accepted, rejected, or countered their written pro-

posal. A licensee shall immediately provide a written statement 

to the other party's firm that includes the date and time when 

the written proposal was presented when such a statement is 

requested by the other party or the other party’s firm. A licen-

see shall immediately provide a written statement to the other 

party’s firm that includes the date and time when the written 

proposal was rejected or had expired without acceptance when 

such a statement is requested by the other party or the other 

party’s firm. 

 

A professional licensee communicates                  the outcome 

to parties and agents waiting to                                  know. 

Agents are obligated to let clients       know 

how the other party responded             to their 

proposal if asked. Help them             out so 

we can all be professional in              the 

eyes of our clients and cus- 

tomers.      

https://info.sentrilock.com/temporary-access-options-for-lockboxes-in-pending-assignment-status?ecid=ACsprvtMOhyks4F-Ejr93qTZuea56KHJUFO5mY0AobzkqmuR9W-RS0fa6hco5tALN6umlZuYEox2&utm_campaign=SentriKey%20Real%20Estate%20app&utm_medium=email&_hsmi=136090893&
https://hsctaimages.net/ctas/v2/public/cs/ci/?pg=6b94e518-a650-4085-859d-e2495fd34565&pid=20200986&ecid=ACsprvs7QNfhvwQeHZaAtbR7xSxI0QoE84couKZ7QICQxfn0qn2EIgRqn1UDDoXZWorZ0wQwMiCB&hseid=&hsic=false&utm_rewrite=REWRITE_BARE&utm_campaign=Legal%20Hottips&utm
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mailto:jane@ranww.org
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https://www.c2ex.realtor/
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https://form.jotform.com/201834207716149
https://www.nar.realtor/research-and-statistics/research-reports/real-estate-in-a-digital-age
https://www.redcrossblood.org/give.html/drive-results?zipSponsor=Hayward
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https://www.redcrossblood.org/give.html/drive-results?zipSponsor=RANWW
https://www.redcrossblood.org/give.html/drive-results?zipSponsor=Hayward
https://www.redcrossblood.org/give.html/drive-results?zipSponsor=Hayward
https://www.redcrossblood.org/give.html/drive-results?zipSponsor=RANWW
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https://conference.realtor/registration-information/
https://conference.realtor/
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https://youtu.be/SyGZ06awKag
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The last Foundation meeting, the Board approved four (4)  

different grant applications that helped with:  

 1. Window replacements   

  2. Well repair  

 3. Rodent Infestation  

 4. Wheelchair ramp 

 As REALTORS , we help people realize their dream of owning 

their own home and raising their family in a safe and well main-

tained neighborhood.  We have continued to do so for 17 years :-) 

                                                   

 
CLICK HERE TO  

LEARN MORE ABOUT 

THE FOUNDATION!! 

https://www.ranww.org/ranww-foundation/
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10th to 12th -   NAR REALTORS® Confer-

ence &     Expo 2021 

25th to 26th - THANKSGIVING 

(RANWW|NWWMLS Office Closed) 

29th - Blood Drive - Blue Hills Masonic: Rice 

Lake 

30th - Blood Drive - RANWW Conference 

Room: Eau Claire 

 
4th to 6th -   WRA 2021 Convention 

12th - RPAC Event: The Creamery 

14th - New Member Orientation (NMO) 

15th - NWWMLS Board Meeting 

28th - Blood Drive - Flat Creek Lodge: 

Hawyward 

29th - RANWW Board Meeting 

 

Sun Mon Tue Wed Thu Fri Sat 

     1 2 

3 4 5 6 7 8 9 

10 11 12 13 14 15 16 

17 18 19 20 21 22 23 

24 25 26 27 28 29 30 

31       

October 2021 

Sun Mon Tue Wed Thu Fri Sat 

 1 2 3 4 5 6 

7 8 9 10 11 12 13 

14 15 16 17 18 19 20 

21 22 23 24 25 26 27 

28 29 30     

November 2021 

https://conference.realtor/
https://conference.realtor/
https://conference.realtor/
https://www.redcrossblood.org/give.html/drive-results?zipSponsor=RANWW
https://www.redcrossblood.org/give.html/drive-results?zipSponsor=RANWW
https://www.redcrossblood.org/give.html/drive-results?zipSponsor=RANWW
https://www.redcrossblood.org/give.html/drive-results?zipSponsor=RANWW
https://convention.wra.org/
https://www.redcrossblood.org/give.html/drive-results?zipSponsor=Hayward
https://www.redcrossblood.org/give.html/drive-results?zipSponsor=Hayward
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Top Legal News 

Updated Forms Mandatory for Use October 1, 2021 
  

Five newly revised forms are coming your way! 

  
The WB-16 Offer to Purchase – Business With Real Estate and the WB-17 Offer to Purchase – Business 

Without Real Estate were updated to reorganize the sequence of provisions to echo the transactional flow in 

the other WB offers to purchase and to incorporate the standard provisions used in the other offers such as 

Earnest Money and the Inspection Contingency. The terminology in the WB-16 was recalibrated to use the 

terms Real Estate, Other Assets of the Business and Assets, avoiding the term Property as it is confusing in 

the business offer context. In both forms, references assuming the inclusion of accounts receivable were re-

moved, and the provisions for Allocation of Purchase Price, Sales and Use Tax, and the Appraisal Contingen-

cy were updated and improved. 

 

The WB-25 Bill of Sale was modified so that it is effective only upon the successful closing of the buyer’s pur-

chase of the seller’s real estate, and an entity signature block was added to the form. 

 

The WB-46 Multiple Counter-Proposal was updated to streamline the language and add a place at the end 

where the seller can reject or counter a buyer-approved multiple counter-proposal. 

 

All of these forms received final REEB approval on September 13, 2021, and have an optional use date of 

September 1, 2021, and a mandatory use date of October 1, 2021. These WB forms are available on the 

DSPS website online here and will be in zipForm and in the WRA PDF forms library (for forms library sub-

scribers only) during the upcoming days.  

  

https://dsps.wi.gov/Pages/BoardsCouncils/RealEstate/ContractualForms/Forms.aspx?utm_campaign=Legal%20Hottips&utm_source=hs_email&utm_medium=email&utm_content=161713671&_hsenc=p2ANqtz-_pN5lJQXhMBJ4Y4otqPPNU2rADttXEwPPEBpsS3GaIRtS_lz4DPeX4yP430izzKK7tC-vHfa78ya
https://www.wra.org/FORMSUPDATE/?utm_campaign=Legal%20Hottips&utm_source=hs_email&utm_medium=email&utm_content=161713671&_hsenc=p2ANqtz-_pN5lJQXhMBJ4Y4otqPPNU2rADttXEwPPEBpsS3GaIRtS_lz4DPeX4yP430izzKK7tC-vHfa78yaw2GcVWoPz-fBdyvA
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The Best of the Legal Hotline: There’s a Complaint for That! 

  Debbi Conrad  

We want real estate professionals to have a good reputation among buyers and 
sellers throughout Wisconsin. Real estate licensees should act legally — follow the 
law — and of course, behave professionally! Although there is reluctance at times to 
file a complaint, sometimes that is the only way to get the point across, particularly 
when friendly discussions and broker-to-broker conversations have not changed the 
negative behavior. This becomes more important when the other agent’s actions are 
impacting a member of the public. There is a risk the negative impression will spread 
throughout the community. 
 
The following questions and answers describe issues worthy of a complaint to the 
Department of Safety and Professional Services (DSPS). In fact, some of them de-
scribe scenarios where a complaint recently was filed. For each situation, the appro-
priate “punchline” at the end of each answer would be, “file a complaint.”  

 

Waiting too long on the return of earnest money 
 
The deal went bad. The seller presented a signed Cancellation Agreement and Mutual Release (CAMR). The buyers also 
signed, and then it was returned to the listing agent. How long does he have to turn the CAMR into the listing office so the 
earnest money can be disbursed? Also how long does the listing firm have to distribute the earnest money? The agent is not 
certain if there are hard deadlines with regards to this and any consequences if they are not met. For example, a landlord 
has 21 days to return the security deposit and, if he does not, then he could be liable for damages. 
 

Although there is no specific time frame in license law, it can be assumed the earnest money is to be returned within a 
reasonable time once the CAMR has been fully executed. Here both parties have signed the CAMR, but the listing agent 
has not turned it in to the office. The buyer’s agent can ask to have his broker speak to the listing broker about this situ-
ation. Another choice may be to send a copy of the signed CAMR to the listing broker. If the listing broker does not 
promptly disburse the earnest money, the buyer or cooperating agent/firm may wish to file a complaint with the REEB 
against the listing firm. The complaint might be for violation of the trust account rules in Wis. Admin. Code § REEB 
18.09 and the licensee duties in Wis. Stat. § 452.133 because they are not disbursing as directed by the parties in 
writing and they are not providing services with reasonable skill and care. The complaint might also cite a failure to per-
form in a competent manner per Wis. Stat. § 452.14(3)(i) and Wis. Admin. Code § REEB 24.03 because they are refusing 
to make an authorized disbursement.  
 
For further discussion of earnest money issues, see Legal Update 00.10, “Trust Account Basics,” at www.wra.org/
LU0010 and the fall 2011 WRA Broker Supervision Newsletter, “Trust Accounts: Are You Prepared for an Audit?”  
at www.wra.org/bsnfall11.   

 

https://www.wra.org/LU0010
https://www.wra.org/LU0010
https://www.wra.org/bsnfall11
https://www.wra.org/WREM/Sep21/Hotline/
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mailto:bruce@ranww.org

